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The Profile is a publication of the White Mountain Chapter, BMW CCA, Inc. (“the club”) and its contents remain the property of the club. All information furnished herein is provided by the club and its members, for club members only. The club assumes no 
liability for any of the information contained herein. The ideas, opinions and suggestions expressed in this newsletter are those of the authors and no authentication is implied. Unless otherwise noted, none of the information in this newsletter is “factory 
approved.” Modifications within the warranty period of your BMW may void the warranty. Permission is hereby granted to reproduce any material published herein provided full credit is given to the author and the White Mountain Chapter, unless otherwise 
noted. Courtesy copy to WMC requested. The Profile is published under contract by mjc.design.works, LLC, 195 Little Bay Rd., Newington, NH 03801, printed by UniGraphic Inc., 110J Commerce Way, Woburn, MA 01801, and mailed from Manchester, NH.
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on the cover
original photo by:  Michael Morin
post process by:  Martin Callahan

With the 2014 Bavarian Autosport Show & Shine, Bav Auto  
celebrated 40 years of doing business sharing their BMW passion.  
 
Conspicuously absent though from the birthday party at this year’s 
show in Portsmouth were the heavy clouds and rain drops.  Doubt-
ful anyone minded. 
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Hibernation is not an Option 
So Get Out and Join Us to Make the Most of this Season
by:  David Harrison, WMC president

Do you miss summer and all the great BMW events? Sometimes I 
find it hard to see the snow globe as half full at this time of year. 

But since hibernation is not an option, the White Mountain Chapter has 
come up with ideas to fill the remaining days of the calendar even if 
wide tires, picnic baskets, and convertibles are tucked away for a long 
winter’s nap.

Before the New Year rolls in we have 
one more hurrah in December. The 
chapter is holding a gathering at the 
Windham Common Man restaurant 
on Monday the 8th. The occasion is 
necessitated by the final vote count 
for officers in the upcoming year. As 
much as New Hampshirites love elec-
tions anyway, we decided to spice up 
the event to the “merrymaking” level 
rather than just holding an official 
function. 

Dust off your Santa suit or come as you are. We truly hope to see new and 
old members (with the optional guest) at this event where you can share 
a meal and toast to our good fortune while the club picks up the tab. The 
Social Event Coordinator would like an RSVP for a probable head count. 
So mark your calendar and let us know you are up for an evening of social-
izing, prizes, and fun. It will definitely have you placing December into the 
“half full” category.

And FYI, we are not willing to give up on the 2015 part of the winter 
season either. Watch for other events or give us ideas for future gatherings 
of the BMW tribe whether on a small or grand scale.

Hope to see you soon!

David

 Be merry! 

even though 

wide tires,  

picnic baskets, 

and conver tibles 

are tucked away 

for a long  

winter’s nap
Come join us inside where it’s warm and merry!
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 love driving in the snow.  I don’t care what kind of vehicle you 
give me.  My ’85 Ford Tempo, ’92 Olds Cutlas Ciera, ’84 325e, 

’98 328i, ’09 Prius, ’05 X3 3.0 or my ’12 Prius Plug in.  Driving was 
always fun to me.  Driving in snow was a challenge but one I love to 
take.  In fact, when I moved to a new place, I would drive around and 
almost purposely get lost.  For those of us who consider driving to be 
a necessity, I’m sorry.  I know you might be required to drive as part 
of your job.  To me, there is nothing more fun than getting of the 
Interstate and heading to my destination on lesser known roads.  
 
On the membership news front, the White Mountain Chapter has 
had a gain of 10 members since the last issue of The Profile. We have 
576 primary members, 96 associate members and 10 LIFE members 
for a total of 664 members.  Out of those, 645 of our members 
reside in New Hampshire.  Locally speaking, Hillsborough County 
has 35% of the membership and Rockingham, 32%.  Nashua is the 
city with the highest concentration of members with 52.  Bedford is 
next with 34.  Rounding out the top 10 are Manchester, Hollis, 
Amherst, Concord, Merrimack, Windham, and Dover. 
 

        Picking the pine needles out of vents, 

 

     Michael 
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f you want to see these great photos and more, go to: 
http://gallery.whitemtn-bmwclub.org.  

 
There, you can upload your own BMW event photos, too. 
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Check us out online!

WhiteMtn-BMWClub.org

to our newest
White Mountain Chapter members
W�lc���!

Mi�h���

 by: Michael	Morin,	WMC	membership	chair
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Exciting Events Coming Your Way
From Your Friends on the SEC
by:  Cassandra	Vorisek-Creto,	SEC	chair

You spoke, e.mailed, and survey answered. 
We listened, took notes and reviewed it 

all. The result being some exciting road events 
coming your way in 2015!

We will start the year with a tech session. To 
add different flavor and new twist to the his-
torically popular tech sessions we’ve offered 
in the past, we will be working with a BMW 
mechanic who will go through the step-by-
step procedure of actually fixing something 
on a real BMW, not just a prepped demo. 
This will be a great opportunity for those 
do-it-yourself mechanics who want to ei-
ther brush up on skills or learn something 
new about “wrenching” on a BMW. Keep posted for details.

Parker’s Maple Barn has become a club favorite and in 2015 we’ll con-
tinue the tradition. We will be converging on Parker’s in late March, but 
the date is still to be determined. As in the past, this family fun favorite 

will take place on an early Sunday 
spring morning. Parker’s is a very 

popular place that time of year, and 
over the years, we have learned that 
early Sunday morning is the best 

time to guarantee that we all get 
to sit and eat together! Keep an 
eye on the chapter website’s cal-
endar for scheduling details.

Back by popular demand: The 
Back Roads Rally! You asked for them and we are delivering. Our first fun 
rally of the season won’t be so much a traditional WMC Back Roads Rally 
as it will be more just a fun back road, ...but what a road! A drive up the 
Mount Washington Auto Road this summer is what we’ll be planning. As 
of now, it looks like the rally will begin in the morning with a light break-
fast, to be followed by the exhilarating drive with breath-taking views 
up and down the mountain. A casual PYO dinner nearby will cap off the 
event. You won’t want to miss this one, so look for forthcoming details!

As always, keep checking our website. Additions and updates happen of-
ten. Make sure we have your correct e.mail address as many times last 
minute updates to events are publicized by e.mail.

It’s always a good time when you are driving and socializing with club 
friends, so from all of us on the SEC, hope to see you soon!

popular place that time of year, and 
over the years, we have learned that 
early Sunday morning is the best 

Celebration
...and election resultsYear-End

2014

On	Monday,	December	8th,	the	results	of	the	annual	Board	
election	will	be	announced	at	the	monthly	General	Mem-
bership	Meeting.	The	meeting	will	be	held	at	The	Common	
Man	in	Windham,	from	6:30pm	to	9:00pm.

Join	us	for	light	appetizers	and	dinner	and	cake	for	dessert!	
Meet	the	newly	elected	White	Mountain	Chapter	Board	
members,	and	enjoy	a	wintry	evening	with	some	wonderful	
people.

There’s	NO	CHARGE,	but	to	give	us	and	the	restaurant	
staff	an	idea	of	how	many	of	us	to	expect,	I	encourage	you	
to	please	RSVP.	It’s	quick	and	easy	at	the	chapter	website	
where	you’ll	fi	nd	all	the	details!	

www.whitemtn-bmwclub.org 

                                            

German AutoSport 

18 Chestnut Street 

Amesbury, MA 01913 

978-388-1288 

www.germanautosport.com 

Over 20 years of European car experience 

FREE ESTIMATES including computer diagnosis 

NOW OFFERING FULL DETAIL SERVICES 

Service and repairS for all MakeS and ModelS
Specializing in BMW Service

272 South road • kensington nH 03833
(At the Junction of Route 107 & Route 150)

Tel: (603) 394-0081 • Toll free: (866) 694-0081

www.KensingtonAutoworKs.com
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Best price guarantee n No sales tax

800.535.2002 | BavAuto.com

Genuine BMW

Brands 
you trust.

Show and (FINALLY) Shine 2014 
Celebrating Bavarian Autosport’s 40th Birthday 
text by:  Dana Sion, Vice President       photos by:  Michael Morin, Membership Chair

Wow what a year it was for the 
amazing Bavarian Autosport 

Show & Shine show! The weather this 
year was perfect, all the vehicles in the 
show were bright and shining in the sun 
and smiles went from ear to ear on ev-
eryone’s face. So much going on and so 
much to see- wonderful planned demos 
and Q&A sessions with Bavarian Otto 
(Gordon Arnold), stunning P21S vehi-
cle finish demos right next to our WMC 
tent, a huge vendor tent leading up to 
the amazing 
free BBQ 

lunch served up with beer on tap in very stylish commemorative Show & 
Shine 2014 glasses. I and other club liaisons manning the White Moun-
tain Chapter booth, which also was representing BMW CCA National, 
greeted many wonderful folks from all over the U.S. and Canada and 
shared the joy of belonging to the BMW CCA.  Many with whom we 
had the pleasure of sharing our enthusiasm, joined the club on the spot! 

As always, the huge free raffles where a big hit, and we even donated a 
unique Castrol Syntec official NFL football. This year the Susan G. Komen 
raffle raised more funds than ever, with all the money going to the great 
charity to help find a cure for breast cancer and education. The grand prize 
raffle this year was truly amazing – a trip to Germany!  Wow!  All this 
wrapped up with the singing of Happy Birthday, led by Gordon Arnold in 
honor of Bavarian Autosport’s 40th birthday!

Thank you so much to Michael Morin our membership chair who helped 
me setup the booth early in the morning, David Harrison our president, 
Walter Wolf, Roland Beaule our secretary and wonderful members Carl & 
Betty Sue Hydren who all helped staff the booth for a full day of fun work 
at the world headquarters of Bavarian Autosport in Portsmouth, NH. 

See ya next year!

Dana in the booth, putting some shine on the WMC at the Show & Shine

Bob Sanzo deservedly proud of his spectacular E30.
p  photo: Dana Sion
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BMW of Stratham 
Driving toward the Center of Excellence  
by:  Pete	McDonough		photos:  BMW	of	Stratham

I have this need to know how things work, how things come together 
and how everything happens behind the scenes in order to produce 

something or deliver a service. I could watch Discovery Channel all day 
long – seriously, I love that stuff.  A few years ago, I happened to be 
in South Carolina and it was literally impossible for me not to travel 
to Spartanburg to see the manufactur-
ing operation that breathes life into all X 
models. It was a fascinating experience 
and, in my opinion, should be on the 
bucket list of every BMW enthusiast. Of 
course, the marque we love is produced 
not only in Spartanburg but also in nearly two dozen manufacturing fa-
cilities around the globe and then made available to us through an exten-
sive dealership network. Domestically, there are 339 dealerships that sell 
and service the brand and last year helped BMW deliver more vehicles 
in the US than ever before – 309,280. That’s a whole lot of roundels! 
Included in this dealership network is BMW of Stratham which operates 
under the leadership of General Manager Joel Ginsburg. I recently spent 
some time with Joel to learn more about the Stratham operation and 
what makes it so successful. 

To put the organization in context, BMW of Stratham is part of the IRA 
Motor Group. IRA sells and services a wide range of makes including 
BMW, Porsche, Audi, Lexus, Toyota, Scion and Subaru. Additionally, IRA 
Motor Group belongs to Group One Automotive which has become the 
3rd largest dealership group in the country. With 192 franchises, 37 colli-
sion centers and operations in London and Brazil, Group One is a publicly 
traded powerhouse with a market capitalization in excess of $2 billion 
(NYSE GPI). Yet despite their attachment to this large corporate organi-
zation, BMW of Stratham has somehow managed to create the feel of a 
small, family-owned operation with whom you want to build a long-term 
relationship. I’m a case in point. Honestly, Stratham is a bit out of my way 
but ever since my first purchase there a decade ago, the entire relationship 

just felt different – it felt right. (Jerry MaGuire, shut up –you had me at 
hello… so to speak.) For someone who has owned and managed an au-
tomotive service facility, I know what a challenge it can be to achieve the 
right feel with customers.

So when I asked Joel about the secret sauce, he advised that it really was 
no secret – but rather just the challenge of getting the organization to con-
sistently practice the principle that IRA taught him when he first started 
in the business nearly 30 years ago. That simple principle is something we 

hear all the time - treat people (custom-
ers and employees) the way you want to 
be treated. And in situations where a cus-
tomer is not happy, be empathetic, put 
yourself in their shoes and ask, “What’s 
reasonable?” 

As if on cue, one of the employees came to find Joel while we were talk-
ing. She apologized for the interruption and explained to Joel that no one 
was available in service (it was late) and that a customer who’d just picked 
up her car was hearing a noise that didn’t sound quite right. Joel excused 
himself from our discussion, met with the customer, heard the noise and 
knew exactly what was reasonable. “Ma’am, I hear the noise too but I 
don’t have any technicians still available today. Would it be ok if you kept 
your loaner overnight, we’ll take a look at your car first thing in the morn-
ing and call you with an update?” Problem solved. And what was telling 
was the fact that Joel – even as the GM – didn’t hesitate for a moment 
to work the front line and take care of a problem. For anyone who has 
worked with this type of leader, you know this kind of behavior not only 
resonates with a team but is also infectious. And this probably helps ex-
plain why Stratham has so many long-term, key employees contributing 
to the success of the organization. To name a few, warranty administrator 
Diane Lattime has 21 years with Stratham, salesman Scot 
Murby has 22 years and shop manager Ken Deem 
has over 31 years!

As we move from this service vi-
gnette, it’s an easy segue into a dis-

the feel of  a small, family-owned 

operation with whom you want to 

build a long-term relationship
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the world’s first fully electric racing series? And did you know that the i3 
has the fastest 0-35 time of ANY BMW vehicle produced? Hoo-ah!

So how does the organization keep up with this constant change? Training 
– and lots of it. Every discipline within the dealership has specialized 

training that they must undertake on a regular 
basis. Some training is delivered through on-
line learning modules but other curriculum 
is more extensive and requires extended stays 
at BMW USA’s corporate headquarters in NJ. 
This was the case not only for much of the 
technical training related to the new electric 
platform but also for the newly implemented 
role of Product Genius. Taking a queue from 
Apple, BMW corporate recognized that their 
products were not only becoming more tech-
nically complex but also that there were more 
products and configurations to choose from 

than ever before.  As such, they have created the role of Product Genius 
to educate consumers and de-mystify the technology that is baked into 
today’s cars. In Stratham , Joel has brought Sara Leblanc on board to fill 
this critical role. She began earlier this summer and has been a visible 
presence at the dealership. During a recent service visit, Sara introduced 
herself to me as I waited in the customer area, explained her role and 
then proceeded to help me with a blue tooth issue I was having.  Beside 
spontaneous Q & A, Sara also gets involved with Encore Delivery. During 
this process, she sits with new customers during vehicle delivery in order 
to give them an overview of their car and any key features. But because 
most customers are anxious to get on the road and drive, she encourages 
follow-up “appointments” so she can review the cars features again after 
new owners have had a chance to get more acquainted with their vehicles. 
Impressive stuff if you ask me.

So with all the new products and platforms and a product genius to make 
us tech and product savvy, what else could there be to look forward to 
in 2015? For starters, we can expect an electric X5, the next generation 

cussion on BMW’s Center of Excellence Award. According to BMW of 
North America, “This award goes to the top performing BMW dealerships 
in the U.S. who distinguish themselves through exceptional performance, 
consistent brand representation and a center-wide dedication to providing 
an outstanding customer experience.” These awards are highly competi-
tive and very difficult to qualify for. They mea-
sure the dealership on nearly every conceiv-
able level including sales, service, satisfaction, 
loyalty and franchise compliance. Under Joel’s 
guidance, BMW of Stratham has been eligible 
for the award eight times and has won it four 
times – most recently in 2012. Obviously, a lot 
of the kudos go to the team at Stratham but Joel 
also credits their success to their customers. He 
loves his customers saying that they are friendly, 
reasonable and great to do business with. 

The other thing that I’m fascinated with is the 
dealership’s ability to stay current in the face of constant technological 
change and product releases. Think back during 2014 and remember how 
many new products and platforms were released. There was the revised 
approach to vehicle naming through which all odd numbered series came 
to designate sedans while even numbered series designated coupes – un-
less of course they were gran coupes carrying four doors but still retain-
ing the even number designation! But aside from the typical evolutionary 
styling and naming changes, headlines were made with the release of the 
born electric i3 and hybrid i8 models. While the i3 has been a little slow to 
ramp in Stratham, the electric platform will no doubt make up a big part 
of the brand’s future. And taking on electric vehicles for the dealership is 
akin to executing a new franchise agreement; it’s a tremendous amount of 
work and substantial upfront cost in terms of training and equipment. As 

an aside, did you know that BMW 
is now the official vehicle 

supplier to the FIA’s 
Formula E series – 

X5M and X6M and more 
diesel models. And locally, 

Joel and team are preparing for a ma-
jor renovation at their dealership. With a targeted 

completion date of December 2015, the effort will drasti-
cally change the appearance of the showroom with an expansion for 

additional floor models and a dedicated area for customer interaction with 
the product genius. This space will be used not only for education but also for 
clients to custom design their new vehicles. 

  ...Like most changes at Stratham, I can’t wait to see it!

Joel on the fl oor applying the “not-so-secret” sauce.



n
e

w
s

10 december 2014 & january 2015Profi lethe

BMW CCA Foundation Raffl e
Win a New M235i or Michelin Tires 
by:  Andrea	Galehouse,	BMW	CCA	Foundation

The BMW Car Club of America Foundation is holding a raffle to raise 
funds for Street Survival® teen driver safety program and the pres-

ervation of BMW history. One lucky raffle winner will be taking home a 
new BMW M235i Coupe or $41,000 cash. The second place winner will 
receive a set of Michelin tires.

Raffle tickets and official contest rules are available at www.bmwccafounda-
tion.org and are $25 each with discounts available for multiple ticket pur-
chases which can increase your odds of winning. The deadline to purchase 
tickets is 11:59pm ET on December 31, 2014 and the drawing will be 
held on or about January 15, 2015. 

All proceeds directly benefit the programs of the BMW CCA Foundation, 
an organization dedicated to the promotion of driving safety and the 
preservation of history. BMW CCA Foundation programs include the 
Street Survival® safe teen driving program which teaches teens to sur-
vive their most dangerous years on the road; the Library, Archives and 
Museum Program to preserve BMW history; and the Conservation and 
Preservation Program to encourage the preservation of automobiles.

Street Survival® is built upon the premise that safe driving is learned by 
doing. With the help of corporate sponsors Tire Rack, Michelin, BMW 
NA and Enterprise, the BMW CCA Foundation has offered subsidized 
car control training to teenagers across the United States since 2003. The 
program is hands-on and is designed to go beyond the typical high school 
driver’s education course. Street Survival® is unique in that it offers stu-
dents instruction in their own cars so that they learn the limitations of the 
car they drive daily.

David Rose Joins the BMW CCA Team
New Marketing & Communications Assistant 
by:  Chris	Hennecy,	BMW	CCA	National	Offi	ce

David Rose, creator of Hitting Redline, will be assisting us part-time 
with our marketing efforts through December, and then begin full-

time work for the Club in January 2015. Rose, most recognized for his 
cinematic videos, brings an amazing array of talent to the position. Rose 

will assist in creating standalone e.mail messages, creating content for 
the website, posting to social media, and of course some video projects. 

Many of David’s videos and stories have been featured on major automo-
tive websites. Most recently, David filmed a video of an M4 hot lap ride at 
the Pittsburgh Vintage Grand Prix and shared his thoughts on the new M4. 
The story and video was picked up by Jalopnik and gained quite a bit of 
attention across the Internet. 

Rose will also bring a new perspective to the team as a recent high 
school graduate. His ideas and experience as a young BMW enthusiast 
are sure to help the Club target the newest generation of BMW owners.

46th Annual BMW CCA Oktoberfest
New Jersey Chapter to Host – September 2015 
by:  BMW	CCA	National	Offi	ce

Jagged peaks and brilliant desert were a stun-
ning backdrop for 2014’s Oktoberfest in Colo-

rado, but next up, the club’s annual extravaganza 
flips to the Atlantic seaboard with the New Jersey 
Chapter at the Stockton Seaview Hotel and the 
New Jersey Motorsport Park in Absecon.

The 46th Annual Oktoberfest will run from Monday, September 21 
through Sunday, September 27, 2015, and will feature many of the events 
that longtime attendees have become familiar with at previous shows, in-
cluding the renowned Pirelli Concours and the BMW CCA Foundation 
golf tournament. Other events like the Pirelli Throwback Thursday dinner 
and the gymkhana precision driving course will return too along with the 
Bridgestone Autocross, local area tours and activities in nearby Cape May, 
tech talks, dinners, and social events—and also returning is the proven 
member favorite - the German Biergarten.

Track drivers will appreciate access to the high-performance driving world 
with ample time at the modern and challenging New Jersey Motorsport 
Park circuits. Oktoberfest will be taking advantage of both tracks offered 
by NJMP, the first being the 2.25-mile Thunderbolt Raceway—a popular 
and challenging circuit with a dozen corners, a half-mile straightaway, and 
40 acres of paddock space. The second course, NJMP’s northern Lightning 
Raceway circuit, is a fast, 1.9-mile course with 10 exciting corners and 
numerous elevation changes, as well as a 20-acre paddock. Oktoberfest 
attendees will be able to take full advantage of NJMP’s facilities with four 
days of High Performance Driver Education clinics and Club Racing, with 
both circuits reserved by the BMW CCA for the event.

The 2015 Oktoberfest, will again be presented by Michelin and offers 
something for every club member, whether the turn-of-the-century host 
hotel, the car shows and driving tours, the meals and social events with 
fellow members of the BMW enthusiast community, the numerous spe-
cialized vendor booths of our sponsors, the four days of intense, track-
focused, high-performance driving, or any other surprises that have yet 
to be announced. 

With registration opening in early 2015, the 46th annual Oktoberfest 
looks to be a week of excitement and fun for any BMW enthusiast.

Deadline: 11:59pm December 31

tickets at:  www.bmwccafoundation.org
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Performance Upgrade 
Checklist 

 
√   Performance Exhaust System 
√   High Performance Ignition System 
√   High Flow Intake System 
√   Performance Chip 
 

Great.  But, how much did you gain?   
 

Bring your BMW to New England Dragway’s popular 
Wednesday & Friday Street Night before and after 

you make those upgrades.  Establish a baseline and 
make sure you’re getting the most for your  

performance dollar. 
 

New England Dragway is conveniently located off Exit 8—NH 
Route 101 in Epping, New Hampshire.  Visit our website 
www.newenglanddragway.com for more information. 

 

Bring this ad for a $3  
discount on a  

Wednesday or Friday 
Spectator ticket! 

about chapter	calendar:
Registration,	RSVP,	travel	directions,	and	details	for	all	listed	events	are	
on	the	chapter	website.

High	performance	driving	schools	have	special	advance	requirements.

Contact	the	advertising	manager	for	ad	submission	deadlines.
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Monday December 8th, 2014 6:30pm - 9:00pm
Chapter Year-End Celebration

Come join us for festive merriment, camarade-
rie, and a special dinner in conjunction with the 
bi-monthly meeting. Election results to be made 
official. Location: The Common Man restaurant 
of Windham. COST: FREE Dinner! RSVP

Friday January 2nd, 2015 5:00pm 
Profi le submission deadline 

All general content (excluding ads) to be 
considered for inclusion in the Feb/Mar Profi le 
must be received by the copy collection editor. 
Submissions and questions to editor@whitemtn-
bmwclub.org.

Monday January 12th, 2015 6:30pm - 9:00
Chapter Membership Dinner

Come join us for engaging conversation, camara-
derie, and a free light dinner and drinks at our bi-
monthly meeting. This month’s meeting location 
is at The Common Man restaurant of Windham 
COST: FREE Food and Drinks, RSVP

Monday January 26th, 2015 6:30pm - 8:30
Social Event Committee Meeting

Join the Social Events Committee in planning for 
up-coming events. New committee members are 
always welcome. Meeting location is The Com-
mon Man of Windham COST: FREE Food and 
Drinks, RSVP

Monday February 9th, 2015 6:30pm - 9:00
Chapter Membership Dinner

Come join us for engaging conversation, camara-
derie, and a free light dinner and drinks at our bi-
monthly meeting. This month’s meeting location 
is at The Common Man restaurant of Windham 
COST: FREE Food and Drinks, RSVP

Monday February 23rd, 2015 6:30pm - 8:30
Social Event Committee Meeting

Join the Social Events Committee in planning for 
up-coming events. New committee members are 
always welcome. Meeting location is The Com-
mon Man of Windham COST: FREE Food and 
Drinks, RSVP

Friday March 6th, 2015 5:00pm 
Profi le submission deadline 

All general content (excluding ads) to be considered for inclusion in the Apr/
May Profi le must be received by the copy collection editor. Submissions and 
questions to editor@whitemtn-bmwclub.org.

Monday March 9th, 2015 6:30pm - 9:00
Chapter Membership Dinner

Come join us for engaging conversation, camaraderie, and a free light dinner 
and drinks at our bi-monthly meeting. This month’s meeting location is at The 
Common Man restaurant of Windham COST: FREE Food and Drinks, RSVP

Monday March 23rd, 2015 6:30pm - 8:30
Social Event Committee Meeting

Join the Social Events Committee in planning for up-coming events. New com-
mittee members are always welcome. Meeting location is the Airport Diner in 
South Manchester COST: FREE Food and Drinks, RSVP

Sunday March 29th, 2015 8:00am - 9:00am
Parker’s Maple Barn Breakfast Meet And Greet

Visit one of NH’s great spots for local flavor and fun at Parker’s Maple Barn. 
Join us for a fabulous breakfast (pay your own) and we’ll take a tour through 
the sugar house and purchase fresh maple syrup in the gift shop. (Non-
members welcome) Parker’s Maple Barn, 1316 Brookline Road, Mason, NH. 
COST: Pay Your Own, RSVP

more on the chapter website!

Dates and Times subject to change.  Always check the website for most current info.

Upcoming Events 
and Noteworthy Dates for Your Calendar

www.whitemtn-bmwclub.org/calendar.html
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Two Much of a Good Thing
...Is a Good Thing
by:  Stan	Chamallas

Looking back, 2014 was certainly a good year for “the Great White”. 
My work schedule allowed me to check off another bucket list item, 

specifically, The Vintage in North Carolina. 

The ride from my home in Greenland, New Hampshire to Winston-Salem, 
North Carolina was uneventful and the coupe ate up the miles with ease. 
Another E9 enthusiast, Larry Schwartz whom I had met at the 2013 
Vintage in Saratoga, invited me to stay at his house in Pennsylvania to 
break up the drive. Together then, we drove the remaining eight hours the 
next day, hooking up with a caravan of about ten 2002s near Washington, 
DC. 

The Vintage was terrific with a lot of eye candy! There were 14 E9 coupes 
from as far away as Maine. We managed to get most of them all parked to-

gether in Old Salem for the show and of course photos. The evenings were 
spent in the parking lot of the host hotel where I enjoyed meeting old and 
new friends. Rob Siegel, “The Hack Mechanic”, played guitar and it was 
a festive atmosphere. In the end, leaving at o-dark-early, Tome Samuelson 
and I drove back to New Hampshire and Massachusetts in one long shot, 
only stopping for breakfast, lunch, and a “brief chat” with the VA State 
Police- (but that’s a story for another time).

Shortly after the Vintage in North Carolina came the Vintage in Saratoga. 
Again, in a small convoy from New Hampshire we enjoyed a great drive 
through scenic Vermont landing in New York at the Saratoga Auto Museum. 
The museum was showcasing a special display celebrating 50 years of the 
Mustang and it was truly awesome.  As for BMWs though, not as many 
coupes were there as in 2013, but it was still a good turnout for the event. 
The BMW field was filled with E9 coupes, 2002s, Baurs, E24 “sharks”, 
M6s, M5s and even a spectacular Bertone bodied V8 coupe. A true delight.

With Vintage in Saratoga taking 
place so close to New Hampshire, 
I am surprised that more club 
members don’t make this won-
derful drive with their classic 
Bimmers. Surely not everyone 
here drives only new BMWs? 
Maybe together we could co-
ordinate a WMC event to the Vintage in Saratoga in 
2015? I know it would be fun! If you’re interested, drop me a line.

9A Electronics Avenue - Danvers, MA 01923 - 888.467.3269
www.hmsmotorspor t . com

If you drive on the track, come see us.
We have what you need.

ordinate a WMC event to the Vintage in Saratoga in 
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Cars For Sale
‘98 M3 SEDAN
VIN 

White, adult owned, 5-speed. Well maintained, 2nd owner, 110k 
miles, all records, non-smoker, no track. Clean, reliable. Black interior, 
sunroof, heated and folding seats, CD changer, floating rotors, UUC 
shifter, Bilstein, Eibach springs/bars, Shark injector, X-brace, strut brace, 
Zionsville radiator, many new parts. Brakes/tires are exc. $12,500. Call 
David Salerno at xxx-xxx-xxxx or e.mail David Salerno via the chapter 
website.

Parts for Sale
Winter Wheel And Tire Set for E90 3 Series

Rial Salerno 17X8 ET30 (minus 1 
size) with required TPMS and w/ 
appropriate length wheel bolts. 
225-45-R17 Blizzak Run Flat LM 
25 Performance Winter Tires. 
Two have 9/32 tread and two 
have 6/32. Accept BMW center 
caps. $800. Call Philip W Sullivan 
at 603-582-7269 or e.mail Philip 
via the chapter website.

M3 SNOW TIRES AND WHEELS
ALMOST NEW - $750. Set of 4 staggered 18” “Dunlop Winter Sport 
M3” tires on M3 rims. Staggered: front: 225/45/18, rear: 255/40/18. 
Virtually no miles on them, no curb rash or dings. They are ready to go 
on pretty much any 3/5-Series. Call Andrew Duane at 603-770-7088 or 
e.mail Andrew via the chapter website.

Semperit Snow Tires 205/55R16
Partial set, three Semperit snow tires, 
sized 205/55R16. Fit E46 3 Series. Lots 
of life left in them. $45 for all three 
tires. Call Alan Legerlotz at 603-582-
9379 or e.mail Alan via the chapter 
website. 

Original BMW E46 Sport Pkg. Wheels & Tires 
Five 17x8 wheels & 225/45R17 Bridgestone tires. One wheel & tire is 
new, never been on car. One wheel has slight road rash, other four are 
perfect. Will fit E36 & E46. $800 for the whole set. Call Arnold Koch at 
603-523-9637 or e.mail Arnold via the chapter website. 

BMW 3 Series Wheels
These 17” BMW OE wheels came off a 2003 325i sport; good condition 

with only minor curb rash on two of the wheels. 
Currently shod with 225/45R17 tires, the 
wheels will realistically need new tires as they 
are approaching the wear bar. $275 Call Pete 
McDonough at xxx-xxx-xxxx or e.mail Pete via 
the chapter website. 

about classifi	eds:
Chapter	members	can	submit	(non-commercial)	ads	at	no	cost,	which	will	run	for	three	months	on	the	website.		Ads	listed	on	the	website	at	the	time	of	publication	are	
published	in	the Profi le,	space	permitting.	(Submit	photos	for	inclusion	with	printed	classifi	eds	to	the Profi le’s	copy	editor.)	Ad	requests	submitted	online	are	subject	to	ap-
proval	by	the	WMC.	The	submitter,	not	the	WMC,	is	responsible	for	the	accuracy	of	ad	content.	The	WMC	cannot	guarantee,	in	any	manner	whatsoever,	items	listed	in	the	
classifi	eds.	To	see	the	most	current	selection	of	classifi	ed	ads,	check	out	the	chapter	website.
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Availability and details subject to change.  Always check the website for most current listings.

From One Garage to Another 
Cars and Parts, Wheels and Deals

www.whitemtn-bmwclub.org/classifi ed_ads.html
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